Start With the Best Prospect First
Capacity Code + Interest Code = Total Prospect Rating
(Adjust for your program)
	Estimated Giving Capacity
	Capacity

Giving 

Code
	
	Interest Level
	Interest Code

	$500-999
	1
	
	Not involved, no record of interest

	1

	$1,000-2,499
	2
	
	Minimal interest, occasional donor, attends meetings infrequently, etc.

	2

	$2,500-4,999
	3
	
	Moderately active or formerly very active

	3

	$5,000-9,999
	4 
	
	Very active, major donor, club member, committee person

	4

	$10,000- 24,999
	5
	
	Member of governing board, other boards, executive groups

	5

	$25,000-49,999
	6
	
	                           LOW 1---5 HIGH

	$50,000-99,999
	7
	
	

	$100,000-249,999
	8
	
	

	$500,000-1,000,000+
	9
	
	





LOW 1---9 HIGH       



Best Prospect Worksheet
Capacity Code  +  Interest  Code = Prospect Rating
Rate your prospects according to Giving Capacity and Interest.  Those with the highest Total Prospect Rating are your best prospects.

	Prospect Name
	Giving Capacity Code
	Interest Code
	Total 

Prospect Rating

	Mrs. William (Mary) Devereaux (example)


	8
	4
	12
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